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Landowner
Outreach

« We can begin the process of establishing a
relationship with landowners

« When they're selling land, they can think of
us

« Long and short term strategy

« Periodically reach out to ‘keep the door
open’

1. First Contact: Landowner outreach letter

2. Second Contact: Site visit to walk the
land, discuss land owners goals, and
potential conservation opfions (fee
acquisition, CR etc)

3. Third Contact: discuss a plan for future
land use




THANKYOQU!
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